Time to Spring Clean your Organization’s data!
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Over time your company will begin accumulating large amounts of data, which can be counter-
productive if significant portions of that data is bad, incomplete, or corrupt. Now is the time to go back
and give your data a deep cleanse. We can review the health of your company’s data & help create
strategies to get you back on track. First step would be to retro-actively clean the data you currently
have — possibly merging existing accounts/contacts or removing duplicates. After cleaning the current
data, we would want to put measures in place to ensure that only clean data is entered moving forward.
We can customize these filters and validation rules to meet your specific needs!

For more information on this & other great ways to customize your Salesforce, visit us at
www.highfillservices.com; or email directly at: info@highfillservices.com
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